horse and having shares in several horses at
once are some of the advantages of being in
a syndicate, Wilson says. "At an average cost
of $20-30,000 a year to race just one horse,
that sort of money can buy you shares in
several horses, spreading both the risk and the
enjoyment factors. You can have two or three
horses running, and if for some reason one
happens to be out spelling or something goes
wrong with it, the others hold your interest.”

BUILDING A SYNDICATE

WHEN MATAMATA trainer Lance Noble and
wife Leigh paid the top price at the National
Yearling Sales last year for a colt, there were
some nervous moments for the young couple.

Securing the horse for $800,000, Leigh
Noble says the purchase was a “real gamble”.
A registered syndicator, Leigh Noble had only
half the people needed to fill a syndicate with
the horse, one she and her husband couldn’t
afford to keep a share in themselves.

“The price was way above the level we'd
normally pay. It was a real gamble as we didn't
know for sure if we'd get enough people in the
syndicate to help cover the costs,” she says.

But by the end of the day a relieved Noble had

filled the syndicate with 14 owners.

about horses, he has followed in the trad-
ition of legendary Australian trainer Bart
Cummings, who he read talks to his horses
every morning. “I'll go and have a talk to the
horse at the races,” Borland confesses. “If Bart
Cummings does it, it must work,” he laughs.
But Borland hasn't yet been tempted to
put his money into another horse. “Now I've
been involved for a while I've seen how hard
it is to get a horse like this; they don't come

Mother to two young children, Noble took
up syndication in what she says was a natural
progression to grow her and her husband’s
horse-training business.

It is an area more trainers are entering in
an effort to introduce more people to racing,
she says. “It's a hard game and trainers have
to sell horses or win really big races just to
actually earn a wage themselves.”

Noble says generally they go to the sales
with a line-up of people who are keen to be
involved in a syndicate. “You usually do ena
up hunting for a few people afterwards, but
we try and have our homework done before
we get to the sales.”

While a small percentage of the clients
in the six syndicates she has established
are either already involved in racing or have
had some prior involvement, Noble says the
majority are first-timers.

“We've got young professionals, retired
people, labourers — the demographics
involved are varied, and people will travel from
all over the country to come and watch their
horse race,” she says.

“We try to look at the different groups
when we put people together. We don’t want
to force them to be friends, but they are
going to go through this roller-coaster ride
together so they may as well be people that
like each other,” she laughs.

Noble’s most successful syndicated horse
is Geeza, who was talented enough te cross the
Tasman last year where he placed in two Listed
races. “He was the first horse | syndicated,” she
says. “When he took us to Brisbane we had
all kinds of friends come along. It was a great
excuse for a lot of people to have a couple
of days away. Just having a five or 10 percent
share means it is a far-reaching thing.”

one and see what happens.”

John Galvin aims to syndicate another
four to six horses during 2010. A financial
adviser, Galvin says he doesnt recommend
people get into racehorse ownership to make
money. “If someone said to me what sort of
return can | get from this, I'd say count on
getting nothing, but you'll probably have a lot

of fun and if you get a horse like Tell A Tale it
could really pay off.” YW

On average Noble says ongoing fees
are $220 a month for a 10 percent share.
“Traditionally we have bought horses from the
$40-60,000 range.

“When | work out the fees | try and take
the overall costs. If we're buying a horse in
February, it’s likely to go to a spelling farm,
will probably need covers and then there’s
transport costs. The amount people pay for
their 10 percent share takes into account those
costs to April, then an automatic payment is
set up from then. It helps fill a reserve in case
you have unforeseen vet bills or other costs.”

With high hopes for the $800,000
purchase, now named Medici, Noble says it
was ironic that in his first trial he ran last. “He
got squeezed up in the trial and didn’t run so
well. We had another horse in the same heat,
which: was the cheapest horse we'd bought
at the sales and syndicated and he ran first,”
Noble says. “I had one syndicate who were
elated and another group who were very flat.”

Making sure people understand the
risks involved is a big part of managing the
syndicates, she says. “A lot of things are out
of your control — a horse injuring itself, the
barrier draws, the jockey; you have to make
people aware of what’s involved.”

Several prospective syndicate members
have already been sourced for the upcoming
sales, Noble says, although she’s not
anticipating they'll buy the sale topper this
year. “You have to be realistic, and if the horse
goes above your price you have to pull out.”

For the self-confessed horse addict the
opportunity to introduce more people to the
sport she grew up with is a big thrill — and a lot
of fun. “There’s nothing like a day at the races.
It's an excuse to get dressed up and have a
great day out with friends.”



